New Business Development Representative
Boston Computers & Peripherals, Inc.

6 Merchant Street, Unit 3

Sharon, MA   02067

Boston Computers & Peripherals, Inc. (BCPi) is committed to delivering superior information technology solutions to its customer base of over 2,000 businesses and government agencies worldwide.  Since our inception in 1992, we have distinguished ourselves from the competition by offering customized solutions, building order systems and storage devices to customer specifications.  We also offer an extensive selection of computer hardware, peripherals and software.  

We are highly regarded in the industry and by our customers by providing exceptional service and customized support. 

Help us continue our growth and success as a member of our New Business Development sales team in our Sharon, MA headquarters. We offer a guaranteed base salary, the opportunity to earn monthly commission. This is an exciting, entry-level sales role for talented, goal driven achievers.
Why BCPI?

· There are many reasons to consider BPCI for the next step in your career. 

· The office environment is relaxed, modern and utilizes advanced technologies.

· The opportunity to sell well known products represent a company with a respected reputation and product line. 
· A supportive, experienced leadership team available to help and coach you for success.
· Flexible hours to accommodate your outside obligations

· The opportunity to earn substantial upside compensation associated with your performance
· Career path into Account Management/ or TeleSales, Marketing or other business functions. 

Essential Job Duties:
· Through outbound calling, follow up on targeted campaigns and contact lists provided by our Marketing partners. 

· Reach key decision makers, create interest and awareness about BCPI products and services, and then generate qualified leads for the BCPI Sales Team. 

· Present the benefits of using BCPI over other technology providers, overcome objections and document call outcomes.

· Meet/exceed lead generation and productivity goals. Partner with Sales to increase likelihood of leads turning into sales.
Qualifications:
· Interest in a professional sales career. Desire to learn and/or develop sales skills.
· Retail or other sales experience (summer jobs, fund raising, college internships)· 
· Goal driven/Achievement oriented/Highly self-motivated

· Strong interpersonal, verbal, and written communication skills

· PC literate and Internet savvy. Some experience with MS Word and Excel, helpful.

· Able to work in a fast paced, metrics focused environment.

· College or technical degree preferred, but knowledge of technology products and functionality an important plus
